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U.S. Economic Outlook: November 2018
Payment-to-rent affects tenure choice and presages future home-
price growth

By Frank E. Nothaft

Mortgage rates rose in October to their 
highest level in seven and a half years 
and are expected to rise further in the 
coming year. A rise in rates may dissuade 
homeowners from moving. And for 
households that are relocating, the rise in 
monthly mortgage payment relative to rent 
may discourage home buying.

Comparing the mortgage payment with rent 
not only affects the buy versus rent decision 
of households, it can also indicate whether a 
local area is overvalued. Places where the 
mortgage payment is much higher than its 
historical relationship with rent could see not 
only a falloff in home buyer activity, but also 
a dip in sales prices.

The house-price bubble during 2004 to 
2006 is an example of when the mortgage 
payment increased well above single-family 
rent and then fell sharply after 2007 as home 
prices declined. Using CoreLogic’s sales-
price data and Single-Family Rent Index, 
we traced the boom-and-bust pattern for 
several metros. Los Angeles and Washington, 
DC are metros that had a doubling in the 
mortgage payment-to-rent ratio between 
2001 and 2006, with a subsequent crash. In 
contrast, this ratio remained more stable in 
the Houston area. (Figure 1)

By comparing the payment-to-rent ratio in 
2018 with its value in 2001, we can determine 
whether the buy-versus-rent decision has 
become more or less favorable for home 
buyers. We can also see which metros may 
be at greater risk of a home-price correction. 
We found several metros that have mortgage 
payment-to-rent ratios that were more than 
10 percent higher than in 2001. Other metros 
had payment-to-rent ratios that were close 
to or less than what they were in 2001. Metro 
areas with high payment-to-rent ratios are 
more likely to see slowing sales and less 
price growth. (Figure 2)

If mortgage rates move higher in coming 
months, as expected, then metros that have 
affordably priced homes for sale relative to 
rental will likely continue to have steady or 
increasing sales, whereas markets where 
mortgage payments are high relative to rents 
are at greater risk of experiencing cooler 
home sales and lower sales prices.

Dr. Frank Nothaft
Executive, Chief Economist, 
Office of the Chief Economist

Frank Nothaft holds the title executive, chief 
economist for CoreLogic. He leads the Office of 
the Chief Economist and is responsible for analysis, 
commentary and forecasting trends in global real 
estate, insurance and mortgage markets.Continued on page 5

FIGURE 2: MORTGAGE PAYMENT-TO-RENT RATIO:
2001–2018 Percent Change for Select Metros

Source: CoreLogic median sales price and Single-Family Rent Index, Freddie Mac PMMS for 30-year FRM

Metro Areas
Payment-to-Rent:  

Growth 2001Q1 to 2018Q1

Los Angeles, CA 33%

West Palm Beach, FL 14%

New York, NY 14%

Seattle, WA 12%

San Francisco, CA 12%

Washington, DC 8%

Metro Areas
Payment-to-Rent:  

Growth 2001Q1 to 2018Q1

Raleigh, NC 4%

Austin, TX −3%

Tucson, AZ −4%

Houston, TX −13%

Virginia Beach, VA −14%

Trenton, NJ −33%

FIGURE 1. MORTGAGE PAYMENT-TO-RENT RATIO
Principal & Interest Payment-to-Rent Ratio in First Quarter, 2001Q1=1.0
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The New Normal in Homes Sales is About 
a Million Fewer Sales Per Year

By Molly Boesel

1 The 2018 homes sales are derived from the most recent 

projections for single-family home sales from Fannie Mae, Freddie 

Mac, and the Mortgage Bankers Association.
2 Source: Bureau of the Census, Housing Vacancy Survey.

FIGURE 1. HOME SALES STARTED TO RECOVER IN 2012; LEVEL IN 2017 SAME AS IN 2002
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Source: CoreLogic new construction sales and resales ; MBA, Fannie Mae and Freddie Mac home sales projection for 2018.

FIGURE 2. SINGLE-FAMILY TURNOVER RATE HAS NOT RECOVERED; NEW NORMAL IS A MILLION 
FEWER SALES PER YEAR
Home Sales/Households
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Source: CoreLogic new construction sales and resales; Census HVS households; MBA, Fannie Mae and Freddie Mac home sales projection 
for 2018

Molly Boesel
Principal, Economist, 
Offi ce of the Chief Economist

Molly Boesel holds the title principal, economist for 
CoreLogic in the Offi ce of the Chief Economist and is 
responsible for analyzing and forecasting housing and 
mortgage market trends.

Since the housing recovery started taking 
hold in 2012, we’ve been searching for signs 
that the recovery is complete. While home 
prices and delinquencies have both returned 
to their pre-crisis levels, home sales show 
signs of lagging behind.

Figure 1 shows the number of home sales 
(both resales and new construction) from 
2000 to 20181. If you were to only look at 
the number of homes sold, it might look 
like single-family homes sales have nearly 
recovered from the fi nancial crisis, because 
the level of home sales in 2017 was the 

same as it was in 2002 before the start 
of the housing boom.

But looking only at sales ignores the growth in 
the number of households, which were up by 
roughly 15 million since the early 2000s2. And 
more households would imply that a higher 
level of home sales would be needed to 
meet the higher demand.

To factor the growth in households, we 
can look at the single-family turnover rate 
(Figure 2), which is the total number of 
single-family home sales divided by the 
number of households.

Before the housing boom and crash, the 
turnover rate was 5.8 percent. As home 
sales heated up the turnover rate increased, 
followed by a period of very low turnover 
during the recession. While the turnover rate 
has recovered a bit in the housing recovery, 
it seems to have fl attened out at 5.1 percent 
for 2016 through 2018. It looks like a low 
turnover rate might just be the new normal 
for the housing market.

What does a low turnover rate imply for 
the new normal in home sales? it means 
compared with the early 2000s, the new 
normal is about one million fewer home sales 
each year. While there are many reasons 
why home sales might be lagging, one of 
them is the historically low level of housing 
supply for single-family homes. ■
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Are Adjustable-Rate Mortgages More 
Popular as Mortgages Rates Rise? 
ARM shares were highest in expensive metro areas

By Archana Pradhan

FIGURE 2. THE ARM SHARE IS HIGHER IN METROS WITH HIGHER AVERAGE SALE PRICE IN 2018
Average Sale Price
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FIGURE 1. COMPARING THE ARM SHARE WITH MORTGAGE RATES: Q1 2005 TO Q1 2017
(Monthly Conventional ARM Home Loans Share)
ARM Share (by $) Monthly Average Mortgage Rates
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Continued on page 5

Archana Pradhan
Economist

Archana Pradhan is an economist for CoreLogic in the 
Offi ce of the Chief Economist and is responsible for 
analyzing housing and mortgage markets trends. 

The average mortgage rates on both 30-
year fi xed-rate mortgages (FRMs) and 5/1 
adjustable-rate mortgages (ARMs) jumped 
by about 70 basis points from August 2017 
to August 2018.1 After the housing bubble 
burst, FRMs have been far more popular 
than ARMs. The ARM share of the dollar 
volume of conventional loan originations 
precipitously dropped from more than 
50 percent during mid-2005 to a low of 
4 percent in early-2009. Since then, the ARM 
share has fl uctuated between about 8 and 
18 percent, generally rising when FRM rates 
increase and falling when FRM rates decline 
(Figure 1). However, the ARM share has not 
changed from last year despite the rise in 
the mortgage interest rate. As of August 
2018, ARMs accounted for 15 percent of the 
dollar volume of conventional single-family 
mortgage originations.

Though the national ARM share has remained 
roughly stable since 2010, the ARM share 
varies signifi cantly across locations and 
by loan sizes. ARMs are more common in 
expensive areas and among homebuyers 
borrowing large-balance mortgage loans 
than for those with smaller loans. As ARMs 
have a lower initial interest rate than 
FRMs, buyers see bigger monthly savings 
in the initial payment, especially for bigger 
loans. Figure 2 plots the average sale price 
against the ARM share for metro areas in 
2018 (January to August).2 There is a strong 
relationship between the average sale price 

and the ARM share. The ARM share is higher 
for metros with higher average sale price. For 
example, the San Jose metro had the highest 
average sale price and the largest share 
of ARMs out of all conventional mortgage 
originations in 2018 (through August).



© 2018 CoreLogic   —   Proprietary. This material may not be reproduced in any form without express written permission.4

Articles | The MarketPulse g November 2018 g Volume 7, Issue 11

Amazon Selects New York and Northern Va 
as Location of HQ2
Congratulations! Amazon Selects New York and Northern Virginia as 
Locations of HQ2

By Molly Boesel

Today Amazon announced their final 
selection for the location of their second 
headquarters. In a change to the original 
plan, Amazon decided to split the location of 
their new headquarters between two cities 
choosing New York and Northern Virginia.

Since January, when Amazon announced 
they had narrowed down the list of North 
American cities to only 20 locations in 
consideration to host its second headquarters, 
CoreLogic has been carefully considering 
what might put one city above the rest. We 
initially reported in this blog: Will Amazon 
Consider Home Price Trends in Their Quest to 
Find a Second HQ Location?, on the home 
price changes year-over-year for 19 of the 20 
cities (CoreLogic does not follow home price 
data for Toronto, Canada). Several months 
later, we asked all of the team members from 
the Office of the Chief Economist to opine 
on a city they thought might have the edge 
over the other finalists on Podcast - CoreLogic 
Economists Consider Amazon HQ2 Final Cities. 
Coincidentally, but not surprisingly, Dr. Frank 
Nothaft, chief economist for CoreLogic, was 
correct in his prediction that Amazon would 

likely choose the Washington, DC area. 
Additionally and most recently, Shu Chen 
wrote a blog considering Housing Supply and 
Prices for Amazon HQ2 Finalist Cities. Now 
that we can look back on the research, it 
appears that the large share of tech workers, 
access to airports and public transportation, 
and lobbying may have been among the 
factors in the choice of HQ2 site locations. 

Employees moving to the area will find the 
following housing market conditions:

 ► Price increase of 1.7 percent in New York 
City and 3.2 percent in Washington, DC 
metro areas over the past year.

 ► Single-family rent increases of 2.5 percent 
in New York City and 2.3 percent in 
Washington, DC metro areas over the 
past year.

 ► For sale housing supply of five months 
in New York City and three months in 
Washington, DC metro areas, compared 
with 3.5 months nationwide.

 ► Median home prices of $470,000 in New 
York City and $410,000 in Washington, DC 
metro areas, about double that of the 
National median home price of $225,000.

Amazon has already indicated that it will 
take several years to complete the campus 
and updates to the surrounding areas for 
these new locations, but now a different 
debate may emerge. Will home prices in 
New York and Northern Virginia spike? Will 
there be enough housing supply for the new 
employees? The influx of employees is bound 
to bring change to the cities and neighboring 
cities. Infrastructure will most definitely 
be impacted, and other socioeconomic 
fluctuations may occur. As changes begin 
to happen in these new Amazon cities, 
CoreLogic will continue to monitor them and 
report any findings in the Insights Blog. Check 
back here often for updates!

From the Podcast - CoreLogic 
Economists Consider Amazon HQ2 Final 
Cities on July 16, 2018:

"I think Amazon should choose the 
Washington, DC area for their second 
headquarters. Amazon already has 
staff here and part of Amazon Web 
Services is in northern Virginia. Further, 
Jeff Bezos owns the Washington 
Post and comes to DC regularly 
for meetings. The DC area has the 
largest share of jobs in the tech 
industry of all the finalists, and has 
two international airports serving as a 
springboard for travel to Europe and 
elsewhere. The proximity to embassies 
may facilitate discussion with foreign 
nations over business opportunities 
and consumer privacy needs. I also 
think it’s beneficial to have the new 
headquarters on the east coast 
because the employees can get to 
work three hours earlier than in Seattle!" 

– Frank Nothaft ■

https://www.corelogic.com/blog/2018/01/will-amazon-consider-home-price-trends-in-their-quest-to-find-a-second-hq-location.aspx
https://www.corelogic.com/blog/2018/01/will-amazon-consider-home-price-trends-in-their-quest-to-find-a-second-hq-location.aspx
https://www.corelogic.com/blog/2018/01/will-amazon-consider-home-price-trends-in-their-quest-to-find-a-second-hq-location.aspx
https://www.corelogic.com/blog/2018/07/corelogic-economists-consider-amazon-hq2-final-cities.aspx
https://www.corelogic.com/blog/2018/07/corelogic-economists-consider-amazon-hq2-final-cities.aspx
https://www.corelogic.com/blog/2018/10/housing-supply-and-prices-for-amazon-hq2-finalist-cities.aspx
https://www.corelogic.com/blog/2018/10/housing-supply-and-prices-for-amazon-hq2-finalist-cities.aspx
https://www.corelogic.com/blog/2018/07/corelogic-economists-consider-amazon-hq2-final-cities.aspx
https://www.corelogic.com/blog/2018/07/corelogic-economists-consider-amazon-hq2-final-cities.aspx
https://www.corelogic.com/blog/2018/07/corelogic-economists-consider-amazon-hq2-final-cities.aspx
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Adjustable-Rate Mortgages  continued from page 3

U.S. Economic Outlook  continued from page 1

Methodology

The monthly mortgage payment calculation 
uses metro median sales price by month 
from CoreLogic’s Real Estate Analytics Suite, 
assumes 80 percent loan-to-value, and 
financed by a 30-year fixed-rate mortgage 
with interest rate from the Freddie Mac 
Primary Mortgage Market Survey. The 
payment is taken as a ratio to the CoreLogic 
Single-Family Rent Index; the monthly time 
series is averaged to create quarterly values 

and recalibrated to equal one for the first 
quarter of 2001. The first quarter of 2001 was 
used as the comparator period because 
it was the peak of the business cycle (as 
determined by the National Bureau of 
Economic Research) and the CoreLogic 
Market Conditions Indicator found that none 
of the metro areas in Figures 1 and 2 were 
overvalued that quarter. ■

In the News

CBS 8 San Diego – Nov 25, 2018 

How to decide if a home equity line of 

credit – or HELOC – is right for you

“There’s a record amount of equity out there right now,’ 

says Molly Boesel, a principal economist at CoreLogic, a 

property information and analytics provider.

Mortgage Professional America –  

Nov. 19, 2018

Homeowners’ typical mortgage 

payments are rising much faster than 

home prices 

Homeowners’ typical mortgage payment is rising much 

faster than home prices, according to new data from 

CoreLogic. The US median sale price has…

Mortgage Professional America –  

Nov 14, 2018

Mortgage delinquencies, foreclosures 

decline in August

…growth, further declines in US delinquency and 

foreclosure rates are likely in coming months,” 

CoreLogic Chief Economist Frank Nothaft said.

Bloomberg – Nov 14, 2018

Californians Expected to Rebuild Burnt 

Homes Despite Continued Fire ...

How long it takes to rebuild after the current round of 

wildfires depends on the financial resources of each 

household, said Frank Nothaft, chief…

DSNews.com – Nov 12, 2018

Towards a New Normal

In this video, Molly Boesel, Principal Economist, Office 

of the Chief Economist at CoreLogic explains why one 

needs to look at the whole picture…

FIGURE 3. CONVENTIONAL ARM SHARE BY LOAN SIZE: JANUARY 2005 TO AUGUST 2018
ARM Share (by $)
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pradhan: fig 3

Source: CoreLogic 2018

1 The rate on 30-year FRMs surged to 4.55 in August 2018 from 3.88 in August 2017. Similarly, the rate on 5/1 ARMs rose to 3.87 in August 2018 

from 3.15 in August 2017 (Source: Freddie Mac).
2 Metro areas used in this analysis are Core Based Statistical Areas.
3 Underwriting standards were relaxed during the boom period as numerous risky products were available. These included the option ARM 

and the interest-only ARM. The underwriting guidelines also didn’t always require verification of borrower’s ability to repay. The ARMs today 

are very different than the pre-crash ARMs.
4 Both CoreLogic data and government survey data for all homeowners shows a lengthening of ownership period. See Frank Nothaft’s blog 

for more detail.

Among mortgages of more than $1 million 
originated during August 2018, ARMs 
comprised 51 percent of the dollar volume, 
unchanged from August 2017 (Figure 3). 
Among mortgages in the $400,001–$1 million 
range, the ARM share was about 21 percent, 
down 1 percentage point from August 
2017. However, among mortgages in 
the $200,001–$400,000 range, the ARM 
share was just 7 percent for August 2018, 
unchanged from August 2017.

Historically, demand for ARMs have been 
affected by the level of FRM rates and by 

the difference in initial interest rates between 
FRMs and ARMs, among other factors. The 
higher default rates on ARMs during the 
housing crash and stricter underwriting 
requirement of lenders in recent years 
may have discouraged ARM volume.3 Also, 
another factor may be the lengthening 
period of expected ownership.4 An ARM may 
be a bargain for a borrower who doesn’t 
plan to stay in their home that long. However, 
for homeowners who expect to remain in 
their home a long time, relatively low FRM 
rates, albeit higher than a year ago, continue 
to remain attractive. ■

http://www.cbs8.com/story/39534016/how-to-decide-if-a-home-equity-line-of-credit-or-heloc-is-right-for-you
https://www.google.com/url?rct=j&sa=t&url=https://www.mpamag.com/news/homeowners-typical-mortgage-payments-are-rising-much-faster-than-home-prices-116523.aspx&ct=ga&cd=CAEYACoUMTA3MjM0OTY2OTc5NDIxNjY1MTIyGmU3NDU1MjM4M2U0ODc4Yzc6Y29tOmVuOlVT&usg=AFQjCNEqMOrl0kqop2QQUt7joaXHW01XOQ
https://www.mpamag.com/news/mortgage-delinquencies-foreclosures-decline-in-august-116305.aspx
https://www.bloomberg.com/news/articles/2018-11-14/in-face-of-fire-threat-californians-seen-rebuilding-burnt-homes
https://dsnews.com/daily-dose/11-12-2018/towards-a-new-normal
https://www.corelogic.com/blog/2016/08/us-economic-outlook-august-2016.aspx
https://www.corelogic.com/blog/2016/08/us-economic-outlook-august-2016.aspx
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“The erosion of 
affordability in the 
highest cost markets 
has begun to slow 
home price growth. 
Hawaii, California and 
Massachusetts had 
median sales prices 
above $400,000 this 
summer, the highest in 
the nation, while annual 
home price growth 
slowed steadily between 
June and September 
in these three states. 
… Nationally, annual 
price growth slowed 
0.5 percentage 
points. However, in 
Hawaii, California and 
Massachusetts growth 
rates decreased by 1.7, 
0.7 and 1.0 percentage 
points, respectively.” 

Dr. Frank Nothaft,  

chief economist for CoreLogic

Home Price Index State-Level Detail — Combined Single Family Including Distressed 
September 2018

State
Month-Over-Month 

Percent Change
Year-Over-Year  
Percent Change

Forecasted  
Month-Over-Month 

Percent Change

Forecasted  
Year-Over-Year  
Percent Change

Alabama 0.3% 4.1% 0.2% 5.1%
Alaska 0.1% 2.0% 0.1% 5.4%

Arizona 0.7% 7.5% 0.4% 6.3%
Arkansas 0.0% 2.9% 0.2% 4.8%

California −0.2% 6.8% 0.2% 8.1%
Colorado 0.1% 7.6% 0.3% 4.8%

Connecticut −0.6% 1.4% 0.1% 6.6%
Delaware −1.0% 1.8% 0.0% 4.4%

District of Columbia 0.1% 2.3% 0.2% 4.4%
Florida 0.4% 5.6% 0.3% 7.0%

Georgia 0.5% 6.4% 0.3% 5.3%
Hawaii −0.2% 4.2% 0.1% 5.9%
Idaho 0.6% 11.9% 0.3% 3.4%
Illinois 0.2% 3.4% 0.3% 6.4%

Indiana 0.4% 7.0% 0.3% 5.8%
Iowa 0.6% 3.2% 0.3% 5.6%

Kansas 0.3% 5.8% 0.2% 5.0%
Kentucky 0.1% 4.5% 0.3% 5.0%
Louisiana −0.1% 0.9% 0.2% 2.9%

Maine −0.3% 3.9% 0.4% 7.1%
Maryland −0.2% 2.6% 0.1% 4.6%

Massachusetts 0.0% 5.6% 0.2% 6.1%
Michigan 0.3% 6.7% 0.3% 6.7%

Minnesota 0.3% 5.9% 0.3% 5.0%
Mississippi −0.6% 3.2% 0.1% 4.6%

Missouri 0.4% 5.9% 0.3% 5.5%
Montana −0.1% 4.4% 0.3% 4.3%
Nebraska −0.1% 5.3% 0.2% 4.8%

Nevada 0.9% 12.8% 0.6% 9.0%
New Hampshire 0.6% 6.1% 0.4% 7.4%

New Jersey −0.3% 2.2% 0.4% 6.3%
New Mexico 0.1% 3.5% 0.1% 3.6%

New York 1.9% 4.9% 0.5% 5.8%
North Carolina 0.4% 5.2% 0.3% 5.1%
North Dakota 0.1% −0.6% 0.2% 4.7%

Ohio 0.2% 6.1% 0.2% 5.3%
Oklahoma 0.2% 2.4% 0.2% 4.1%

Oregon 0.1% 6.1% 0.3% 7.1%
Pennsylvania −0.2% 3.8% 0.3% 5.8%
Rhode Island 0.0% 6.5% 0.2% 5.6%

South Carolina 0.2% 5.3% 0.3% 5.6%
South Dakota 0.6% 1.2% 0.3% 4.5%

Tennessee 0.3% 6.3% 0.3% 4.5%
Texas 0.0% 5.0% 0.1% 2.5%
Utah 0.2% 9.4% 0.3% 4.9%

Vermont 0.8% 4.1% 0.7% 7.1%
Virginia −0.1% 2.7% 0.2% 5.2%

Washington −0.4% 8.3% 0.1% 5.2%
West Virginia 1.8% 8.9% 0.4% 5.6%

Wisconsin 0.0% 5.4% 0.2% 5.2%
Wyoming 0.7% 4.4% 0.5% 3.6%

Source: CoreLogic September 2018

10 Largest CBSA — Loan Performance Insights Report August 2018

CBSA

30 Days or More 
Delinquency Rate 
August 2018 (%)

Serious  
Delinquency Rate 
August 2018 (%)

Foreclosure Rate 
August 2018 (%)

30 Days or More 
Delinquent Rate 
August 2017 (%)

Serious  
Delinquency Rate 
August 2017 (%)

Foreclosure Rate 
August 2017 (%)

Boston-Cambridge-Newton MA-NH  3.1  1.1  0.4  3.6  1.5  0.5 

Chicago-Naperville-Elgin IL-IN-WI  4.3  1.8  0.6  5.0  2.3  0.9 

Denver-Aurora-Lakewood CO  1.7  0.4  0.1  2.0  0.6  0.1 

Houston-The Woodlands-Sugar Land TX  5.4  2.3 0.3  6.2  1.9 0.3 

Las Vegas-Henderson-Paradise NV  3.6  1.7  0.7  4.5  2.4  0.8 

Los Angeles-Long Beach-Anaheim CA  2.4  0.7  0.2  2.8  1.0  0.2 

Miami-Fort Lauderdale-West Palm Beach FL  5.9  3.2  1.0  6.2  3.1  1.3 

New York-Newark-Jersey City NY-NJ-PA  5.5  2.9  1.4  6.8  4.0  2.1 

San Francisco-Oakland-Hayward CA  1.4  0.4  0.1  1.7  0.6  0.1 

Washington-Arlington-Alexandria DC-VA-MD-WV  3.4  1.3  0.4  4.1  1.7  0.5

Source: CoreLogic August 2018
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OVERVIEW OF LOAN PERFORMANCE
National Delinquency Rates

Source: CoreLogic August 2018
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“Declines in delinquency rates are good news for America’s homeowners and 
mortgage lenders. However, risks that create loan default like natural disasters, 
overvalued markets and an eventual rise in unemployment remain in the market. 
CoreLogic Market Conditions Indicator data has identified more than one-third of 
metropolitan areas are overvalued, putting them at risk of price declines and rising 
delinquencies if local job losses should occur.” 

Frank Martell,  

president and CEO of CoreLogic
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CORELOGIC HPI® MARKET CONDITION OVERVIEW
September 2018

Source: CoreLogic 
 CoreLogic HPI Single Family Combined Tier, data through September 2018. 
 CoreLogic HPI Forecasts Single Family Combined Tier, starting in October 2018.
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Source: CoreLogic 
 CoreLogic HPI Single Family Combined Tier, data through September 2018. 
 CoreLogic HPI Forecasts Single Family Combined Tier, starting in October 2018.
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Variable Descriptions

Variable Definition

Total Sales The total number of all home-sale transactions during the month.

Total Sales 12-Month sum The total number of all home-sale transactions for the last 12 months.

Total Sales YoY Change  
12-Month sum

Percentage increase or decrease in current 12 months of total sales over the prior 12 months of total 
sales

New Home Sales The total number of newly constructed residentail housing units sold during the month.

New Home Sales  
Median Price The median price for newly constructed residential housing units during the month.

Existing Home Sales The number of previously constucted homes that were sold to an unaffiliated third party. DOES NOT 
INCLUDE REO AND SHORT SALES.

REO Sales Number of bank owned properties that were sold to an unaffiliated third party. 

REO Sales Share The number of REO Sales in a given month divided by total sales.

REO Price Discount The average price of a REO divided by the average price of an existing-home sale.

REO Pct The count of loans in REO as a percentage of the overall count of loans for the reporting period.

Short Sales The number of short sales. A short sale is a sale of real estate in which the sale proceeds fall short of 
the balance owed on the property's loan.

Short Sales Share The number of Short Sales in a given month divided by total sales.

Short Sale Price Discount The average price of a Short Sale divided by the average price of an existing-home sale.

Short Sale Pct The count of loans in Short Sale as a percentage of the overall count of loans for the month.

Distressed Sales Share The percentage of the total sales that were a distressed sale (REO or short sale).

Distressed Sales Share  
(sales 12-Month sum)

The sum of the REO Sales 12-month sum and the Short Sales 12-month sum divided by the total sales 
12-month sum.

HPI MoM Percent increase or decrease in HPI single family combined series over a month ago.

HPI YoY Percent increase or decrease in HPI single family combined series over a year ago.

HPI MoM Excluding 
Distressed

Percent increase or decrease in HPI single family combined excluding distressed series over a month 
ago.

HPI YoY Excluding Distressed Percent increase or decrease in HPI single family combined excluding distressed series over a year 
ago.

HPI Percent Change  
from Peak

Percent increase or decrease in HPI single family combined series from the respective peak value 
in the index.

90 Days + DQ Pct The percentage of the overall loan count that are 90 or more days delinquent as of the reporting 
period. This percentage includes loans that are in foreclosure or REO.

Stock of 90+ Delinquencies 
YoY Chg Percent change year-over-year of the number of 90+ day delinquencies in the current month.

Foreclosure Pct The percentage of the overall loan count that is currently in foreclosure as of the reporting period.

Percent Change Stock of 
Foreclosures from Peak

Percent increase or decrease in the number of foreclosures from the respective peak number of 
foreclosures.

Pre-foreclosure Filings The number of mortgages where the lender has initiated foreclosure proceedings and it has been 
made known through public notice (NOD).  

Completed Foreclosures
A completed foreclosure occurs when a property is auctioned and results in either the purchase of 
the home at auction or the property is taken by the lender as part of their Real Estate Owned (REO) 
inventory. 

Negative Equity Share The percentage of mortgages in negative equity. The denominator for the negative equity percent 
is based on the number of mortgages from the public record.

Negative Equity

The number of mortgages in negative equity. Negative equity is calculated as the difference 
between the current value of the property and the origination value of the mortgage. If the 
mortgage debt is greater than the current value, the property is considered to be in a negative 
equity position.  We estimate current UPB value, not origination value. 

Months' Supply of Distressed 
Homes  
(total sales 12-Month avg)

The months it would take to sell off all homes currently in distress of 90 days delinquency or greater 
based on the current sales pace.

Price/Income Ratio CoreLogic HPI™ divided by Nominal Personal Income provided by the Bureau of Economic Analysis 
and indexed to January 1976. 

Conforming Prime Serious 
Delinquency Rate

The rate serious delinquency mortgages which are within the legislated purchase limits of Fannie 
Mae and Freddie Mac. The conforming limits are legislated by the Federal Housing Finance Agency 
(FHFA).

Jumbo Prime Serious 
Delinquency Rate

The rate serious delinquency mortgages which are larger than the legislated purchase limits of 
Fannie Mae and Freddie Mac. The conforming limits are legislated by the Federal Housing Finance 
Agency (FHFA).
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Source: CoreLogic
The data provided is for use only by the primary recipient or the primary recipient's 
publication or broadcast. This data may not be re-sold, republished or licensed to any 
other source, including publications and sources owned by the primary recipient's parent 
company without prior written permission from CoreLogic. Any CoreLogic data used for 
publication or broadcast, in whole or in part, must be sourced as coming from CoreLogic, 
a data and analytics company. For use with broadcast or web content, the citation must 
directly accompany first reference of the data. If the data is illustrated with maps, charts, 
graphs or other visual elements, the CoreLogic logo must be included on screen or website. 
For questions, analysis or interpretation of the data, contact CoreLogic at newsmedia@
corelogic.com. Data provided may not be modified without the prior written permission of 
CoreLogic. Do not use the data in any unlawful manner. This data is compiled from public 
records, contributory databases and proprietary analytics, and its accuracy is dependent 
upon these sources.

For more information please call 866.774.3282

The MarketPulse is a newsletter published by CoreLogic, Inc. ("CoreLogic"). This information is made available 

for informational purposes only and is not intended to provide specific commercial, financial or investment 

advice. CoreLogic disclaims all express or implied representations, warranties and guaranties, including 

implied warranties of merchantability, fitness for a particular purpose, title, or non-infringement. Neither 

CoreLogic nor its licensors make any representations, warranties or guaranties as to the quality, reliability, 

suitability, truth, accuracy, timeliness or completeness of the information contained in this newsletter. 

CoreLogic shall not be held responsible for any errors, inaccuracies, omissions or losses resulting directly or 

indirectly from your reliance on the information contained in this newsletter. 

This newsletter contains links to third-party websites that are not controlled by CoreLogic. CoreLogic is not 

responsible for the content of third-party websites. The use of a third-party website and its content is governed 

by the terms and conditions set forth on the third-party’s site and CoreLogic assumes no responsibility for your 

use of or activities on the site.

MORE INSIGHTS

The CoreLogic Insights Blog 

(corelogic.com/blog) provides an 

expanded perspective on housing 

economies and property markets, 

including policy, trends, regulation 

and compliance. Please visit the blog 

for timely analysis, thought-provoking 

data visualizations and unique 

commentary from our team  

in the Office of the Chief Economist.

CoreLogic CoreLogic Econ

CoreLogic Insights – On The Go. 
Download our free App now:

http://www.corelogic.com
mailto:newsmedia%40corelogic.com?subject=
mailto:newsmedia%40corelogic.com?subject=
http://www.corelogic.com/blog
http://www.corelogic.com/blog
http://www.linkedin.com/company/corelogic
http://www.facebook.com/CoreLogic
https://plus.google.com/114618839782139347829/posts
https://twitter.com/corelogicecon
https://twitter.com/corelogicinc
http://www.corelogic.com/landing-pages/insightsapp.aspx
https://play.google.com/store/apps/details?id=com.corelogic.insights
https://itunes.apple.com/us/app/insights-app/id1049773479?mt=8
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