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New Home Sales Expected to Increase 
in 2019
Corelogic® Economic Outlook: February 2019

By Frank E. Nothaft

Family income growth, mortgage rates and 
home prices are three forces that affect new-
home demand. While rising land acquisition 
and development expenses and a skilled 
labor shortage add to construction costs and 
sales prices, income growth will likely offset 
higher prices and nudge national new-home 
sales higher in 2019.

The number of new home sales rose by 
2 percent in 2018 compared with the 
prior year. Across metropolitan areas, the 
largest number of new home sales and 
the greatest increase in activity occurred 
in the South and West. The Houston, Dallas, 
Atlanta, and Phoenix metropolitan areas 
topped the list of new single-family building 
with each averaging more than 1,500 
new sales per month. (Figure 1) All four of 
these areas have low unemployment rates 
and employment growth that exceeded 
the national gain: U.S. nonfarm payroll 
employment increased 1.7 percent during 
the year ending November 2018, compared 
with job growth of 4.2 percent in Phoenix, 
3.7 percent in Houston, 2.6 percent in Dallas, 
and 2.1 percent in Atlanta. Rapid job growth 
has led to in-migration from other parts of 
the country and increased demand for new 
homes in these metros.

Urban areas in the South and West are 
also the ones experiencing the largest 
percentage growth in new-home demand 
over the last year. The fastest growing 
metropolitan areas are generally not the 
largest ones, but smaller areas that offer 
better affordability, good job prospects, 
and favorable weather. (Figure 2) As 
examples, the Lafayette, Louisiana and 
Ocala, Florida metropolitan areas had 
an increase of more than 40 percent 
in new-home sales from a year earlier; 
the median new-home sales price in 
September 2018 was $251,000 in Lafayette 
and $224,000 in Ocala, compared with the 
national median of $320,000.

Our forecast has a 3 percent rise in U.S. new 
home sales during 2019, placing national sales 
at their highest level since 2007. Most of the 
increase will be in the South and West, with 
the Houston and Dallas metropolitan areas 
again topping the list for new-home sales. ■

Dr. Frank Nothaft
Executive, Chief Economist, 
Office of the Chief Economist

Frank Nothaft holds the title executive, chief 
economist for CoreLogic. He leads the Office of 
the Chief Economist and is responsible for analysis, 
commentary and forecasting trends in global real 
estate, insurance and mortgage markets.

FIGURE 1. NEW-HOME SALES LEVELS HIGHEST IN THE SOUTH
Monthly Number of New Home Sales by Metro (Average)
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Source: CoreLogic, average monthly new homes sold October 2017 through September 2018 in the 100 metropolitan areas with the largest 
number of total home sales.

FIGURE 2. SOUTH & WEST LEAD NEW-HOME GROWTH
Annual Growth in New Home Sales by Metro
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increase of at least 200 new home sales.
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Explaining to Homeowners Reconstruction 
Costs Versus Other Valuations
By Guy Kopperud

Guy Kopperud
Principal, Industry Soltutions

Guy Kopperud is an industry solutions principal in the 
Insurance and Spatial Solutions group of CoreLogic. 
He draws upon 30 years of experience in the 
commercial and residential property industry – where 
he specialized in construction, building forensics and 
hazard response – to provide industry technical and 
business-lens thought leadership for all insurance and 
spatial products at CoreLogic. Prior to CoreLogic, 
Guy developed green energy technologies as well 
as biological remediation processes, as a result of his 
extensive experience performing architectural testing 
and inspections.

According to a recent CoreLogic Natural 
Hazard Press Release, the 2018 Camp 
and Woolsey Wildfires in California caused 
devastating losses between $15 and 
$19 billon. Because a home is most often a 
complete loss when it comes to wildfires, the 
destruction caused by these catastrophic 
events has been a personal and financial 
tragedy for many families. These and other 
natural hazards have forced Insurance 
Carriers to reevaluate the need for more 
accurate insurance coverage to better 
ensure their policyholders can be made 
whole again if a natural disaster should 
destroy their property.

The consequence of underinsurance 
can affect the mortgage industry as well. 
Many times, if a homeowner doesn’t 
have enough insurance coverage to 
rebuild, they simply walk away from their 
mortgages. According to a recent Loan 
Performance Press Release, Dr. Frank 
Nothaft, chief economist for CoreLogic said, 

“The effects of 2018’s natural disasters have 
begun to show clearly in our delinquency 
data.” The report shows areas affected by 
natural disasters have seen an increase in 
delinquency rates while other parts of the 
country are experiencing a steady decline.

While there is an increased focus within 
the Insurance and Mortgage industries on 
making sure ITVs (Insurance to Values) are 
more accurate, property insurance agents 
and carriers often receive questions from 
homeowners who don’t understand the 
difference between reconstruction cost 

values (insurance coverage) and market or 
appraisal values. Below are three of the most 
common questions property owners ask after 
receiving a quote from their agent or carrier.

Q:  Why is my homeowner’s insurance 
coverage more than what my house 
is worth?

A:  Many homeowners assume the cost to 
rebuild a property should be equal to 
what they paid for the property. However, 
insurers determine reconstruction cost 
values (RCVs) using sophisticated 
residential estimating tools that deliver 
RCVs at today's prices.

Reconstruction cost value is the cost to 
replace or rebuild a home to original or 
like standards at current material and 
labor costs within a certain geographical 
area. Meanwhile, a home’s market 
value is the price a consumer is willing 
to pay for the home.

To illustrate this, Home A and Home B 
have similar property characteristics. Yet, 
due to the dilapidated condition of Home 
A, it has little to no market value. But to 
an insurer, the cost to rebuild both homes 
may be about the same (excluding site 
access, regional differences and land).

Q:  My home is new, so why is the 
reconstruction cost value higher than 
what I paid for my home?

A:  CoreLogic research has shown that 
reconstruction cost values average close 
to 12 percent more than new construction 
costs. This is because newly constructed 
communities can benefit from material 
discounts and labor efficiencies that a 

HOME A – Distressed Home
Year Built 1930
Square Footage 1300
Market Value $30,000
Reconstruction Cost Value $145,000

HOME B – Well Kept Home
Year Built 1930
Square Footage 1300
Market Value $130,000
Reconstruction Cost Value $145,000

https://www.corelogic.com/news/the-camp-and-woolsey-wildfires-in-california-cause-devastating-losses-between-15-billion-and-19-billion-according-to-corelogic.aspx
https://www.corelogic.com/news/the-camp-and-woolsey-wildfires-in-california-cause-devastating-losses-between-15-billion-and-19-billion-according-to-corelogic.aspx
https://www.corelogic.com/news/corelogic-loan-performance-insights-finds-delinquency-rates-are-up-in-natural-disaster-areas-but-down-nearly-everywhere-else.aspx
https://www.corelogic.com/news/corelogic-loan-performance-insights-finds-delinquency-rates-are-up-in-natural-disaster-areas-but-down-nearly-everywhere-else.aspx
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1 Origination volume is based on CoreLogic TrueStandings 

Servicing data.
2 Changes in interest rate are based on weighted average interest 

rates for refinance mortgages as seen in CoreLogic TrueStandings 

Servicing data.

A Bigger Slice of a Smaller Pie: 
Why We Shouldn’t Worry About the Rising Share of Cash-Out Refinance Loans

By Arthur Jobe

FIGURE 1. CASH-OUT SHARE SPIKES AS VOLUME APPROACHES HISTORIC LOWS
Cash-Out Refinance Volume (In Thousands) Cash-Out Share Of Refinance Loans
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Arthur Jobe
Senior Professional,  
Economist, Office of  
the Chief Economist

Arthur Jobe holds the title of senior professional 
economist for CoreLogic in the Office of the Chief 
Economist. He is responsible for analyzing mortgage 
and real estate trends. He began his tenure at 
CoreLogic with the Advisory Services team, working 
directly with clients and utilizing various CoreLogic 
data assets to design and deliver customized solutions. 
He also supported the CoreLogic Lien & Equity 
Analytics Radar (CLEAR) product as a developer.

Arthur has more than 13 years of experience in 
accounting for the mortgage industry. He previously 
worked as an information analyst with Chase Home 
Mortgage and supported business leaders by 
providing research, analysis and report development. 
He also worked as a senior accountant for Retalix and 
ADT where he focused on management reporting.

Over the past two years, the residential 
mortgage market has witnessed a spike in 
the cash-out share of refinances. The share 
jumped to 50 percent in 2017 and then again 
to 61 percent in 2018, the highest since 20061 
(Figure 1). While these numbers might appear 
alarming and similar to the trends prior to 
the financial crisis, there’s no need to worry, 
as the volume of cash-out refinance loans 
decreased in both years.

CoreLogic® TrueStandings® data shows that 
the total volume of cash-out finance loans 
between 2015 and 2018 is roughly one-
quarter of the volume originated between 
2003 and 2006. The initial rebound of the 
share of cash-out loans prior to the spike 
began in 2014, when the volume of cash-out 
refinance loans had fallen to a 17-year low. In 
other words, cash-out refinance loans aren’t 
much of a concern to the mortgage industry 
right now because they’re making up a 
bigger slice of a much smaller pie. 

Drop in Rate or Term Reduction Loan 
Originations Boosts Recent Cash-Out Share

The volume of both cash-out and non cash-
out loans increased in 2015 and 2016 as 
borrowers enjoyed a two-year window when 
decreasing interest rates and continued 
home-price growth offered ideal conditions 
for refinancing. When interest rates increased 
in 2017, overall refinance volume declined, 
but more so for rate or term reduction 
loans than for cash-outs2. The number of 
borrowers successfully seeking a rate or 
term reduction loan dropped by nearly 
50 percent while the volume of cash-out 

refinance loans decreased by a just a little 
over 8 percent, causing the share of cash-out 
refinance loans to spike despite the decrease 
in volume (Figure 2).

Home-Price Growth Softens The Blow of 
Rising Interest Rates

The volume of cash-out refinance loans 
might have fallen more sharply last year if it 
wasn’t for the home-equity wealth created 
by value appreciation. Some decline in the 
growth of overall refinance volume could 
have been expected for 2017 after slowing 
growth during the previous year. Year-over-
year growth dropped from 33 percent in 2015 
to 20 percent in 2016, even amidst further 
reduced interest rates, suggesting that the 
pool of borrowers interested in refinancing 
was beginning to diminish. Rising interest 
rates in 2017 cooled the market further, and 
overall refinance volume dropped 35 percent 
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A Bigger Slice  continued from page 3

FIGURE 2. YEAR OVER YEAR CHANGE IN ORIGINATION VOLUME AND AVERAGE INTEREST RATES 
FOR REFINANCE LOANS
Yearly Change In Loan Volume Interest Rate (Yearly Average)
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Explaining to Homeowners  continued from page 2

In the News

MSN – Feb 12 

Homebuying in 2019: Prices dipping, but 

other problems linger

Global analytics firm CoreLogic forecasts this year’s 

average home price increases will slow to 3.4 percent, 

down from 5.8 percent in 2018.

Mortgage News Daily – Feb 12

Delinquencies and Foreclosures at 10-

Year Lows

Frank Nothaft, CoreLogic’s Chief Economist, said 

the decline was driven by solid income growth, a 

record amount of home equity and an absence of 

high-risk loan products.

National Mortgage News – Feb 12

Serious delinquencies not this low since 

before the bubble burst 

Mortgage loan performance remained strong in 

November as serious delinquencies fell to their lowest 

reported level since before the housing bubble burst, 

according to CoreLogic.

USA Today – Feb 10

Beverly Hills becoming a ‘theme park’? 

City strives to be exclusive, but open to 

tourists

In December, the average Beverly Hills home sold 

for $2.5 million, real-estate tracker CoreLogic reports, 

up 8 percent from the year before. For comparison, 

the median home price in 2018 for Southern 

California was $581,500.

CNBC – Feb 5

Home values are rising at the slowest rate 

in more than six years

Home prices rose 4.7 percent in December, according 

to CoreLogic. That is the smallest annual gain since 

August 2012.

that year. The limited 8 percent decline in 
cash-out refinance loan volume suggests that 
continued home-price growth and relatively-

low interest rates provided a cushion for the 
cash-out refinance market by offering some 
continued opportunity and incentive. ■

contractor rebuilding a home does not 
have. These factors can add up and 
include variables such as:

 ► Restricted site access
 ► Restricted utility access
 ► Site improvements
 ► Permits/fees
 ► Working restrictions
 ► Delivery access
 ► Security concerns
 ► Work interruptions

To be properly covered, a home should 
be insured for the amount it will cost 
to rebuild the home at current prices 
for building materials and labor costs, 
including constructing it to comply with 
current building codes.

Q:  Can I use the appraised or assessed 
value to determine my insurance 
coverage limits?

A:  Replacement Cost New (RCN), a term 
generally used by the assessor and 

appraisal industry, is not recommended 
to determine the cost to rebuild a home. 
This is because RCN is based on the cost 
to build, at one time, an entire building of 
equal utility, quality, features, and finishes 
with neither the contractor nor property 
owner being under duress to have it done 
in a shorter time frame. Building codes, as 
well as the prices used for labor, materials, 
overhead, profit, and fees are those in 
practice at the time the valuation was 
written and may not be current. RCN’s 
also use modern building methodologies 
and materials and don’t consider the cost 
of rebuilding an older home using period 
specific materials.

Additionally, RCNs do not take into 
consideration the following costs usually 
associated with rebuilding after a 
catastrophic event: demolition, salvage 
of marketable building components, 
debris removal, extraordinary fees, site 
accessibility or premiums for materials 
and labor. ■

http://www.msn.com/en-us/news/other/homebuying-in-2019-prices-dipping-but-other-problems-linger/ar-BBTuewx?srcref=rss
http://www.mortgagenewsdaily.com/02122019_corelogic_delinquency_report.asp
https://www.nationalmortgagenews.com/news/mortgage-delinquencies-hit-lows-not-seen-since-before-housing-bubble-burst
https://www.usatoday.com/story/news/nation/2019/02/10/beverly-hills-tries-stay-exclusive-while-welcoming-average-joes/2783299002/
https://www.cnbc.com/2019/02/05/home-values-are-rising-at-the-slowest-rate-in-more-than-six-years.html
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Cash-out Refinancing:
Lower Volume, Less Risk This Time Around

By Arthur Jobe

FIGURE 1. OUTSTANDING LOAN COUNT: CASH-OUT REFIS AS OF EACH YEAR END
(in millions)
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Source: CoreLogic, 2018 data are as of September 2018

1 Origination volume is based on CoreLogic TrueStandings 

Servicing data.
2 Blog Reconciling the Rise in Cash-Out Share to the Decrease 

in Volume.
3 Based on identifiable cash-out refinance mortgages in CoreLogic 

Public Records data.

FIGURE 2. CREDIT WORTHINESS, COLLATERAL AND CAPACITY OF CASH-OUT REFINANCE LOANS 
SINCE 2004
Original Weighted Average Cash-Out Refinance Loans

Values weighted by origination balance 
Source: CoreLogic TrueStandings

Origination Year Credit Score Debt-to-Income Loan-to-Value

2004 671 33.7 70.0

2005 682 36.7 69.7

2006 682 38.0 70.0

2007 695 38.4 69.4

2008 714 38.7 68.6

2009 746 34.8 65.1

2010 752 32.7 65.0

2011 751 32.9 65.9

2012 753 32.1 67.4

2013 752 33.1 64.9

2014 742 35.1 66.8

2015 745 34.8 66.0

2016 742 34.9 66.2

2017 731 36.8 67.3

2018 726 38.5 67.4

In 2017 and 2018, the home mortgage 
industry witnessed a resurgence in the 
cash-out share of refinance loans, similar 
to the spike observed just before the Great 
Recession. However, the credit quality, 
dollar volume and borrower characteristics 
of these loans could mean that there is less 
cause for concern this time round.

Lower Volume of Cash-Outs Refinance 
Loans Today

As covered in a separate blog2, the recent 
increase in the share of cash-out refinance 
loans is not a result of an increase in cash-
out originations, but the result of a decrease 
in interest rate or term reduction originations. 
When interest rates increased in 2017, the 
number of borrowers successfully seeking an 
interest rate or term reduction loan dropped 
by nearly 50 percent while the volume of 
cash-loans decreased by just over 8 percent, 
causing the share of cash-out loans to spike 
despite the decrease in volume.1

Volume is, by far, the largest differentiator 
between the spike over the past two years 
and the one between 2004 and 2006. 
CoreLogic TrueStandings data shows that 
cash-out origination volume has fallen 
sharply since 2005. Further, total volume 
of cash-out loans between 2015 and 2018 
was roughly one-quarter of the volume 
originated between 2003 and 2006.

With the sharp decline in yearly cash-
out originations since 2005, the count of 
outstanding loans eventually fell to less than 
80 percent of the stock in 20083 (Figure 1), 
reducing lender and investor portfolio 
exposure to cash-out mortgages.

Better Cash-Out Credit Quality 
This Time Round

When measured by the "3 C's" of mortgage 
underwriting—credit worthiness, collateral 
value and capacity to pay—the quality 
of originations in the last few years has 
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“…the volume of cash-
out loans has been 
much lower in recent 
years and loans appear 
to be less risky when 
considering credit 
scores and evaluating 
serial cash-out 
refinance borrowers.”

Cash-Out  continued from page 5

FIGURE 3. YEARS BETWEEN CONSECUTIVE C-O REFI FOR HOUSHOLDS WITH 2-4 C-O IN OWNERSHIP HISTORY
Households with 2 Cash-Outs In Ownership History Waited Nearly a year and a half longer to refinance
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Source: CoreLogic

improved since before the Great Recession. 
The average first-lien loan-to-value ratio has 
declined, and the average debt-to-income 
ratio for cash-out borrowers is roughly the 
same. However, most notably, stronger 
average credit scores of cash-out borrowers 
in 2017 and 2018 suggest lower default risk 
now than in 2006. According to CoreLogic 
Servicing data, the weighted average FICO 
score for loans originated between 2017 
and 2018 is roughly 729, compared to 678 
for loans originated between 2004 and 2006. 
Further, the average first-lien loan-to-value 
ratio is about 67, compared to 70 between 
2004 and 2006. The earlier period also had 
widespread use of second liens, raising the 
combined first- and second-lien loan-to-
value even higher than today. 

Recent cash-out borrowers have also 
exhibited less risky behavior, as seen by the 
decrease in repeat cash-out borrowers. At 
the end of 2008, 1.9 million households, or 
28 percent of the 6.9 million households 
with an active cash-out mortgage, had 
previously borrowed with a cash-out 
loan. By September 2018, the number of 
repeat cash-out households had dropped 

to 1.4 million, or 26 percent, of 5.4 million. 
Repeat cash-out borrowers also waited 
longer before refinancing. A comparison of 
those households in 2018 to those a decade 
earlier reveals that recent borrowers waited 
an additional year prior to refinancing on 
average. Looking back to 2006, the average 
time between consecutive refinances was 
less than two years for those households 
with either two or three cash-out loans in 
ownership history. Since 2006, the average 
years between loans for that group has 
steadily grown to 3.2 years (Figure 3)3.

The recent jump in the share of cash-out 
refinance loans may be alarming, as it is 
similar to the climb that peaked in 2006; 
however, the volume of cash-out loans has 
been much lower in recent years and loans 
appear to be less risky when considering 
credit scores and evaluating serial cash-out 
refinance borrowers. This resurgence is not 
the result of an increase in exposure, but 
rather a natural byproduct of the decline in 
rate and term reduction refinances resulting 
from a combination of rising interest rates 
and increasing home-price growth. ■
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“Higher mortgage rates 
slowed home sales and 
price growth during the 
second half of 2018. 
Annual price growth 
peaked in March and 
averaged 6.4 percent 
during the first six 
months of the year. In 
the second half of 2018, 
growth moderated to 
5.2 percent. For 2019, 
we are forecasting an 
average annual price 
growth of 3.4 percent.” 

Dr. Frank Nothaft,  

chief economist for CoreLogic

Home Price Index State-Level Detail — Combined Single Family Including Distressed 
December 2018

State
Month-Over-Month 

Percent Change
Year-Over-Year  
Percent Change

Forecasted  
Month-Over-Month 

Percent Change

Forecasted  
Year-Over-Year  
Percent Change

Alabama 0.1% 5.1% 0.1% 5.4%
Alaska −0.3% 1.7% 0.2% 6.2%

Arizona 0.2% 7.4% 0.0% 5.5%
Arkansas 0.3% 3.4% 0.0% 4.7%

California −0.4% 4.2% −0.2% 9.0%
Colorado 0.0% 6.0% −0.1% 4.1%

Connecticut −0.2% 1.0% 0.1% 7.5%
Delaware −0.5% 0.9% −0.1% 4.5%

District of Columbia 0.3% 2.3% 0.0% 4.3%
Florida 0.1% 5.3% 0.2% 6.8%

Georgia −0.1% 6.5% 0.0% 5.1%
Hawaii −0.4% 4.3% −0.1% 6.0%
Idaho 0.5% 11.7% 0.0% 4.1%
Illinois −0.4% 2.5% 0.1% 6.4%

Indiana 0.2% 6.6% 0.1% 5.8%
Iowa 0.2% 4.2% 0.1% 5.7%

Kansas −0.1% 4.0% 0.1% 5.4%
Kentucky −0.4% 4.0% 0.0% 4.7%
Louisiana 0.4% −0.3% 0.0% 2.9%

Maine −0.7% 2.9% 0.2% 6.8%
Maryland −0.7% 2.1% −0.1% 4.6%

Massachusetts −0.5% 4.3% −0.2% 6.0%
Michigan 0.2% 6.9% 0.1% 7.3%

Minnesota −0.5% 5.3% 0.0% 5.0%
Mississippi 2.0% 4.9% 0.3% 4.8%

Missouri 0.2% 6.5% 0.1% 5.8%
Montana 0.4% 5.7% −0.1% 2.7%
Nebraska 0.0% 5.2% 0.1% 5.0%

Nevada 0.2% 10.8% 0.0% 8.9%
New Hampshire −0.7% 5.5% −0.2% 6.5%

New Jersey 0.0% 3.1% 0.2% 6.5%
New Mexico −0.3% 4.8% −0.3% 3.6%

New York 1.6% 4.9% 0.2% 6.1%
North Carolina −0.2% 4.4% 0.0% 5.1%
North Dakota 0.4% −1.1% 0.1% 4.3%

Ohio 0.0% 5.7% 0.0% 5.3%
Oklahoma −0.2% 2.3% 0.0% 4.2%

Oregon −0.3% 5.1% 0.1% 7.2%
Pennsylvania −0.2% 3.9% 0.1% 5.8%
Rhode Island 0.5% 7.4% −0.1% 4.9%

South Carolina 0.1% 4.1% 0.1% 5.4%
South Dakota 0.0% 1.7% 0.0% 4.9%

Tennessee 0.2% 6.0% 0.0% 4.1%
Texas −0.5% 3.5% −0.1% 2.5%
Utah 0.3% 8.7% 0.0% 4.8%

Vermont −0.7% 1.9% −0.3% 5.3%
Virginia −0.2% 2.6% 0.0% 5.1%

Washington −0.5% 6.3% −0.2% 5.5%
West Virginia −0.8% 3.8% −0.2% 4.9%

Wisconsin −0.3% 5.6% 0.0% 5.4%
Wyoming 0.2% 3.7% −0.2% 3.0%

Source: CoreLogic December 2018

10 Largest CBSA — Loan Performance Insights Report November 2018

CBSA

30 Days or More 
Delinquency Rate 

November 2018 (%)

Serious  
Delinquency Rate 

November 2018 (%)
Foreclosure Rate 

November 2018 (%)

30 Days or More 
Delinquent Rate 

November 2017 (%)

Serious  
Delinquency Rate 

November 2017 (%)
Foreclosure Rate 

November 2017 (%)

Boston-Cambridge-Newton MA-NH  3.2  1.1  0.3  3.7  1.4  0.5 

Chicago-Naperville-Elgin IL-IN-WI  4.3  1.7  0.6  5.1  2.2  0.8 

Denver-Aurora-Lakewood CO  1.8  0.4  0.1  2.0  0.5  0.1 

Houston-The Woodlands-Sugar Land TX  5.2  1.8 0.3  10.4  4.5 0.2 

Las Vegas-Henderson-Paradise NV  3.7  1.6  0.6  4.5  2.2  0.9 

Los Angeles-Long Beach-Anaheim CA  2.5  0.7  0.1  2.9  0.9  0.2 

Miami-Fort Lauderdale-West Palm Beach FL  5.4  2.5  0.9  12.7  5.1  0.8 

New York-Newark-Jersey City NY-NJ-PA  5.5  2.8  1.3  6.7  3.7  1.8 

San Francisco-Oakland-Hayward CA  1.4  0.4  0.1  1.8  0.6  0.1 

Washington-Arlington-Alexandria DC-VA-MD-WV  3.6  1.3  0.3  4.2  1.6  0.5

Source: CoreLogic October 2018
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“Despite some regional spikes related to hurricane and fire impacted areas, 
overall delinquency rates are near or at historic lows.” 

Frank Martell,  

president and CEO of CoreLogic

OVERVIEW OF LOAN PERFORMANCE
National Delinquency Rates

Source: CoreLogic November 2018
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CORELOGIC HPI® MARKET CONDITION OVERVIEW
December 2018

Source: CoreLogic 
 CoreLogic HPI Single Family Combined Tier, data through December 2018. 
 CoreLogic HPI Forecasts Single Family Combined Tier, starting in January 2019.
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CORELOGIC HPI® MARKET CONDITION OVERVIEW
December 2023 Forecast

Source: CoreLogic 
 CoreLogic HPI Single Family Combined Tier, data through December 2018. 
 CoreLogic HPI Forecasts Single Family Combined Tier, starting in January 2019.

Legend

Normal

Overvalued

Undervalued



© 2019 CoreLogic   —   Proprietary. This material may not be reproduced in any form without express written permission.10

Analysis | The MarketPulse g February 2019 g Volume 8, Issue 2

Variable Descriptions

Variable Definition

Total Sales The total number of all home-sale transactions during the month.

Total Sales 12-Month sum The total number of all home-sale transactions for the last 12 months.

Total Sales YoY Change  
12-Month sum

Percentage increase or decrease in current 12 months of total sales over the prior 12 months of total 
sales

New Home Sales The total number of newly constructed residentail housing units sold during the month.

New Home Sales  
Median Price The median price for newly constructed residential housing units during the month.

Existing Home Sales The number of previously constucted homes that were sold to an unaffiliated third party. DOES NOT 
INCLUDE REO AND SHORT SALES.

REO Sales Number of bank owned properties that were sold to an unaffiliated third party. 

REO Sales Share The number of REO Sales in a given month divided by total sales.

REO Price Discount The average price of a REO divided by the average price of an existing-home sale.

REO Pct The count of loans in REO as a percentage of the overall count of loans for the reporting period.

Short Sales The number of short sales. A short sale is a sale of real estate in which the sale proceeds fall short of 
the balance owed on the property's loan.

Short Sales Share The number of Short Sales in a given month divided by total sales.

Short Sale Price Discount The average price of a Short Sale divided by the average price of an existing-home sale.

Short Sale Pct The count of loans in Short Sale as a percentage of the overall count of loans for the month.

Distressed Sales Share The percentage of the total sales that were a distressed sale (REO or short sale).

Distressed Sales Share  
(sales 12-Month sum)

The sum of the REO Sales 12-month sum and the Short Sales 12-month sum divided by the total sales 
12-month sum.

HPI MoM Percent increase or decrease in HPI single family combined series over a month ago.

HPI YoY Percent increase or decrease in HPI single family combined series over a year ago.

HPI MoM Excluding 
Distressed

Percent increase or decrease in HPI single family combined excluding distressed series over a month 
ago.

HPI YoY Excluding Distressed Percent increase or decrease in HPI single family combined excluding distressed series over a year 
ago.

HPI Percent Change  
from Peak

Percent increase or decrease in HPI single family combined series from the respective peak value 
in the index.

90 Days + DQ Pct The percentage of the overall loan count that are 90 or more days delinquent as of the reporting 
period. This percentage includes loans that are in foreclosure or REO.

Stock of 90+ Delinquencies 
YoY Chg Percent change year-over-year of the number of 90+ day delinquencies in the current month.

Foreclosure Pct The percentage of the overall loan count that is currently in foreclosure as of the reporting period.

Percent Change Stock of 
Foreclosures from Peak

Percent increase or decrease in the number of foreclosures from the respective peak number of 
foreclosures.

Pre-foreclosure Filings The number of mortgages where the lender has initiated foreclosure proceedings and it has been 
made known through public notice (NOD).  

Completed Foreclosures
A completed foreclosure occurs when a property is auctioned and results in either the purchase of 
the home at auction or the property is taken by the lender as part of their Real Estate Owned (REO) 
inventory. 

Negative Equity Share The percentage of mortgages in negative equity. The denominator for the negative equity percent 
is based on the number of mortgages from the public record.

Negative Equity

The number of mortgages in negative equity. Negative equity is calculated as the difference 
between the current value of the property and the origination value of the mortgage. If the 
mortgage debt is greater than the current value, the property is considered to be in a negative 
equity position.  We estimate current UPB value, not origination value. 

Months' Supply of Distressed 
Homes  
(total sales 12-Month avg)

The months it would take to sell off all homes currently in distress of 90 days delinquency or greater 
based on the current sales pace.

Price/Income Ratio CoreLogic HPI™ divided by Nominal Personal Income provided by the Bureau of Economic Analysis 
and indexed to January 1976. 

Conforming Prime Serious 
Delinquency Rate

The rate serious delinquency mortgages which are within the legislated purchase limits of Fannie 
Mae and Freddie Mac. The conforming limits are legislated by the Federal Housing Finance Agency 
(FHFA).

Jumbo Prime Serious 
Delinquency Rate

The rate serious delinquency mortgages which are larger than the legislated purchase limits of 
Fannie Mae and Freddie Mac. The conforming limits are legislated by the Federal Housing Finance 
Agency (FHFA).
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Source: CoreLogic
The data provided is for use only by the primary recipient or the primary recipient's 
publication or broadcast. This data may not be re-sold, republished or licensed to any 
other source, including publications and sources owned by the primary recipient's parent 
company without prior written permission from CoreLogic. Any CoreLogic data used for 
publication or broadcast, in whole or in part, must be sourced as coming from CoreLogic, 
a data and analytics company. For use with broadcast or web content, the citation must 
directly accompany first reference of the data. If the data is illustrated with maps, charts, 
graphs or other visual elements, the CoreLogic logo must be included on screen or website. 
For questions, analysis or interpretation of the data, contact CoreLogic at newsmedia@
corelogic.com. Data provided may not be modified without the prior written permission of 
CoreLogic. Do not use the data in any unlawful manner. This data is compiled from public 
records, contributory databases and proprietary analytics, and its accuracy is dependent 
upon these sources.

For more information please call 866.774.3282

The MarketPulse is a newsletter published by CoreLogic, Inc. ("CoreLogic"). This information is made available 

for informational purposes only and is not intended to provide specific commercial, financial or investment 

advice. CoreLogic disclaims all express or implied representations, warranties and guaranties, including 

implied warranties of merchantability, fitness for a particular purpose, title, or non-infringement. Neither 

CoreLogic nor its licensors make any representations, warranties or guaranties as to the quality, reliability, 

suitability, truth, accuracy, timeliness or completeness of the information contained in this newsletter. 

CoreLogic shall not be held responsible for any errors, inaccuracies, omissions or losses resulting directly or 

indirectly from your reliance on the information contained in this newsletter. 

This newsletter contains links to third-party websites that are not controlled by CoreLogic. CoreLogic is not 

responsible for the content of third-party websites. The use of a third-party website and its content is governed 

by the terms and conditions set forth on the third-party’s site and CoreLogic assumes no responsibility for your 

use of or activities on the site.

MORE INSIGHTS

The CoreLogic Insights Blog 

(corelogic.com/blog) provides an 

expanded perspective on housing 

economies and property markets, 

including policy, trends, regulation 

and compliance. Please visit the blog 

for timely analysis, thought-provoking 

data visualizations and unique 

commentary from our team  

in the Office of the Chief Economist.

CoreLogic CoreLogic Econ

CoreLogic Insights – On The Go. 
Download our free App now:

http://www.corelogic.com
mailto:newsmedia%40corelogic.com?subject=
mailto:newsmedia%40corelogic.com?subject=
http://www.corelogic.com/blog
http://www.corelogic.com/blog
http://www.linkedin.com/company/corelogic
http://www.facebook.com/CoreLogic
https://plus.google.com/114618839782139347829/posts
https://twitter.com/corelogicecon
https://twitter.com/corelogicinc
http://www.corelogic.com/landing-pages/insightsapp.aspx
https://play.google.com/store/apps/details?id=com.corelogic.insights
https://itunes.apple.com/us/app/insights-app/id1049773479?mt=8
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