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U.S. Economic Outlook: October 2018
Mortgage Lending in Underserved Areas

By Frank E. Nothaft

Housing policy experts and community 
activists have long been concerned about 
access to mortgage credit in underserved 
neighborhoods. Insufficient access to credit, 
attributable to outdated underwriting 
guidelines or a legacy of discrimination, 
can hinder housing wealth creation and 
economic development. 

For many years, the federal government’s 
collection of Home Mortgage Disclosure Act 
(HMDA) data has provided one benchmark 
of whether advances are being made 
in providing credit to these communities. 
Disadvantages with this loan-level data set 
are the long lag before their release and the 
public availability of only calendar year data 
rather than higher frequency, such as monthly. 

While descriptions of what constitutes an 
underserved area may vary, one metric is the 
Federal Housing Finance Agency’s (FHFA) 
definitions of both low-income and minority 
census tracts.1 The Agency uses these to 
assess the affordable housing performance 
of the government-sponsored enterprises it 
regulates. We compared the annual trend 
in the HMDA data with what we have in 
CoreLogic’s public records, and then used 
CoreLogic data to update the trend through 
July 2018. (Figure 1)

What we found was that CoreLogic’s public 
records tracked very closely with the trends in 
the HMDA data.2 Further, the share of home-
purchase mortgage lending in low-income 
areas or moderate-income minority census 
tracts has increased steadily from the low 
point in 2012 and 2013. For 2018 through July, 
this share was the highest since 2010.

The increase in 2018 occurred even though 
the FHA share of purchase-mortgage lending 
is less than it was one year ago. FHA-insured 

loans tend to have a higher share of low-
income and high-minority census tract 
lending than conventional. (Figure 2) But 
the share of conventional loans made in 
low-income and minority areas has steadily 
grown over the last six years, in part because 
Fannie Mae and Freddie Mac have begun to 
fund conventional loans with three-percent 
down payment and up to 50-percent 
debt-to-income ratios.

We will continue to monitor these trends with 
our public records data. Further increases 
in the share of loans made in underserved 
neighborhoods is likely as their local 
economies improve in the coming year. 

Dr. Frank Nothaft
Executive, Chief Economist, 
Office of the Chief Economist

Frank Nothaft holds the title executive, chief 
economist for CoreLogic. He leads the Office of 
the Chief Economist and is responsible for analysis, 
commentary and forecasting trends in global real 
estate, insurance and mortgage markets.

Continued on page 7

FIGURE 1. LOW-INCOME AREA SHARE IN 2018 WAS HIGHEST SINCE GREAT RECESSION
Share of 1st Lien, Home-Purchase Loans in Low-Income Census Tracts
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Source: CoreLogic, BCFP, FHFA; FHFA 2012 Low-Income Areas File used for 2009–2012

FIGURE 2. FHA HAS A LARGER SHARE OF LOANS IN LOW-INCOME AREAS
Percent of Home-Purchase Originations, by Census Tract Location of Home
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Mortgage Credit Underwriting Eased During 
Past Year
Q2 2018 vs one year earlier: Conventional has higher DTI, FHA higher DTI and 
lower credit score

By Archana Pradhan

1 Loans here indicate only owner-occupied, first-lien, new FHA and 

conventional purchase-money originations.

Continued on page 7

FIGURE 1. SHARE OF CONVENTIONAL AND FHA HOME-PURCHASE LOANS WITH DTI RATIO ABOVE 
45 PERCENT
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FIGURE 2. AVERAGE LOAN-TO-VALUE RATIOS (IN PERCENT) FOR NEW CONVENTIONAL AND FHA 
HOME-PURCHASE LOANS
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Archana Pradhan
Economist

Archana Pradhan is an economist for CoreLogic in the 
Office of the Chief Economist and is responsible for 
analyzing housing and mortgage markets trends. 

Mortgage credit underwriting eased for 
both conventional and Federal Housing 
Administration (FHA) home-purchase loans 
during the Q2 2018 compared with a year 
earlier. FHA underwriting standards are more 
relaxed than conventional in terms of credit 
requirements. In the last few years, GSEs have 
expanded their credit box to creditworthy 
borrowers by increasing the maximum debt-
to-income (DTI) and loan-to-value (LTV) ratios. 
In this update, we analyze the averages of 
three key factors in mortgage underwriting: 
DTI, LTV, and credit scores. Since looking 
at averages does not necessarily indicate 
these loans pose a higher risk to the housing 
market, we also analyze the trend at the 

highest risk spectrum: the share of loans with 
very high DTI and LTV, and share of loans with 
low credit scores.1 

The average DTI for conventional home-
purchase loans has risen steadily since 
mid-2013, and started to rise sharply after 
Fannie Mae raised its DTI ratio level from 45 
to 50 percent in July 2017. The average DTI 
ratio for conventional loans rose by two points 
from Q2 2017 to almost 37 percent in Q2 2018. 
Similarly, DTI for FHA loans started to rise after 
Q2 2015 and had reached its highest level in 
at least 14 years during Q2 2018 at 43 percent, 
up from 42 percent in Q2 2017. The share of 
loans with DTI ratio above 45 percent has 
increased for both the conventional and 
FHA products (Figure 1). For conventional 
loans, it rose sharply after Fannie Mae’s 
move. The share, holding steady at between 
5 percent to 7 percent from early 2012 up to 
Fannie Mae’s announcement, had reached 
20 percent in Q2 2018. Similarly, the share of 
FHA loans with DTI ratio above 45 percent had 
increased to 38 percent in Q2 2018. 

Figure 2 shows the average LTV for FHA loan 
originations has remained steady at around 
96-97 percent for more than a decade. 
However, the average LTV for conventional 
loans rose steadily from 76 percent in Q2 2010 
to 82 percent in Q2 2018. For both FHA and 
conventional loans, the average LTV ratios 
in Q2 2018 remained unchanged from Q2 
2017. The share of conventional loans with 
LTV ratio above 95 percent started to rise in 
early 2015 following the GSEs announcement 
that they would buy loans with less than 
5 percent down payment. The share was less 
than two percent in 2014 but rose gradually 
and reached 9 percent in Q2 2018. In contrast, 
the share of FHA loans with LTV ratio above 
95 percent has remained steady around 87–89 
percent in last couple of years.
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Continued on page 4

Debt-to-Income Is the Number One 
Reason for Denied Mortgage Applications 
Debt-to-Income ratio has risen over the last few years 

By Yanling Mayer

FIGURE 1. HOME-PURCHASE MORTGAGE APPLICATION DENIAL RATES

0%

2%

4%

6%

8%

10%

12%

14%

16%

18%

20%

2004 2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017

meyer: fig 1

Mean: 1.6%
Standard deviation: 5.7%
Low appraisals: 9.8%

Le
ng

th
 o

f S
ta

y

Source: Home Mortgage Disclosure Act (HMDA) Data

FIGURE 2. FREQUENCY OF REASONS REPORTED FOR APPLICATION DENIALS

0

20,000

40,000

60,000

80,000

100,000

120,000

140,000

D
eb

t-t
o-

in
co

m
e 

ra
tio

C
re

d
it 

hi
st

or
y

C
ol

la
te

ra
l

C
re

d
it 

a
p

p
lic

a
tio

n
in

co
m

p
le

te O
th

er

Un
ve

rif
ia

b
le

in
fo

rm
at

io
n

In
su

ffi
ci

en
t c

as
h

(d
ow

np
a

ym
en

t,
cl

os
in

g 
co

st
s)

Em
p

lo
ym

en
t h

ist
or

y

M
or

tg
a

ge
 in

su
ra

nc
e

d
en

ie
d

meyer: fig 2

Mean: 1.6%
Standard deviation: 5.7%
Low appraisals: 9.8%

Le
ng

th
 o

f S
ta

y

Source: 2017 Home Mortage Dislcosure Act Data

Yanling Mayer
Principal, Economist

Yanling Mayer holds the title principal economist for 
CoreLogic in the Office of the Chief Economist, and 
conducts analysis of housing and mortgage markets. A 
financial economist by training, Yanling has more than 
15 years of professional experience in economic and 
market research.

Whether you are a first-time or seasoned 
homebuyer, with the joy and excitement of 
buying a home also generally comes the task 
of obtaining mortgage finance. However, 
every year, the dream of becoming a 
first-time homeowner or trading up may not 
come true for some buyer wannabees when 
their mortgage applications are denied. 
And the burden is often on the borrower to 
demonstrate adequate financial capacity 
for affording the new mortgage debt, as 
well as a good track record of making 
timely payment on household bills and debt 
obligations. A good housing market coupled 
with economic growth will certainly work to 
the advantage of homebuyers, as stronger 
household balance sheets, rising income and 
the likelihood of further home value gains 
means lower risk in mortgage lending, all 
else being the same.

The latest Home Mortgage Disclosure 
Act (HMDA) data suggests exactly that. 
The HMDA requires mortgage lenders to 
disclose the disposition of each mortgage 
application, along with other information 
on the loan, property and applicant. 
Figure 1 shows the percentage of home-
purchase first-lien loan applications on 
one-to-four family units that were denied 
each year. Denial rates have steadily 
declined through the housing recovery and 
a growing economy—and were lower in 
2017 than in 2004. In 2017, only about 1-in-10 
applications were turned down. 

However, the current housing cycle has 
experienced a constrained supply of 
starter and lower-end homes, adding to 
price growth for lower-priced homes with 
the impact on affordability likely more 
concentrated on first-time homebuyers 
and the less affluent. According to the 2017 
HMDA data, 30.3% of denied applications 

attributed “debt-to-income ratio” as the 
primary reason for mortgage loan denial, 
up from 28.8% in 2016 and 28.2% in 2015. In 
fact, since 2015 it has become the number 
one reason that lenders have turned down 
purchase-mortgage applications. (In the 
earlier years of the housing recovery, a poor 

“credit history” was the number one reason 
for turning down loan applications.)

The frequency distribution of denial reasons 
is reported in Figure 2 for more than 412,000 
first-lien purchase-loan applications denied 
during 2017. When broken down by the loan 
type (conventional, FHA, and VA), debt-
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1 For more insights on housing affordability and its outlook, please 

visit CoreLogic Insights Blog: “Peering Into 2018: The Outlook 

for U.S. Housing Market – Erosion of Housing Affordability Likely 

to Spread to More Markets.” https://www.corelogic.com/

blog/2017/12/us-economic-outlook-december-2017.aspx.
2 The HMDA data used for the analysis is based on the dynamic 

loan application register (LAR) files, accessed on September 

17, 2018. Applications include those on 1–4 unit single family 

(excluding manufactured homes), first-lien, and owner-occupied.
3 The latest analysis by CoreLogic shows the principal-and-interest 

payment on the median home has risen by 14% over a year ago. 

https://www.corelogic.com/blog/2018/08/annual-gain-for-us-

homebuyers-typical-mortgage-payment-double-the-median-sale-

prices-increase.aspx

FIGURE 3. REPORTED REASONS FOR MORTGAGE APPLICATION DENIALS
By Loan Type
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Source: 2017 Home Mortgage Disclosure Act Data.

FIGURE 4. DEBT-TO-INCOME RATIO ON PURCHASE-MORTGAGE APPLICATIONS
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Source: CoreLogic Loan Application Consortium Database.

Debt-to-Income  continued from page 3

to-income was responsible for 30.2% of the 
conventional loan denials, 28.6% of the FHA, 
and 35.0% of the VA. See Figure 3. 

Using CoreLogic’s loan application consortium 
data, Figure 4 shows the 25th percentile, 
median, and 90th percentile of purchase 
applications’ DTI. There has been a gradual, 
yet steady, rise in DTI, up from 35.1 in 2012 to 
37.7 in 2017 and 38.6 in 2018 year-to-date. In 
2017, about 25% of applications had a DTI at 
30 or lower, while 10% of applications had a 
DTI of at least 49. Although the final disposition 
of an application was unknown, a steady DTI 
uptrend is consistent with rising HMDA loan 
denials related to the debt-to-income ratio.

Rising application DTI is likely a reflection of the 
erosion of affordability as home prices have 

risen much faster relative to wage growth. 
A typical household’s mortgage payment 
(principal and interest only), for example, have 
climbed quickly due to fast-rising home prices 
and a higher interest rate. In the event of a 
negative income shock, higher DTI loans are 
at a greater risk of default.

HMDA data provides the most comprehensive 
application-level information and visibility into 
the demand (i.e., mortgage applications) and 
supply (i.e., loans approved and originated) of 
the residential mortgage market. Application 
denial rates are useful in understanding the 
existing gap between the demand and supply 
of housing credit, and for policy deliberations 
on homeownership affordability and 
housing credit access. ■

https://www.corelogic.com/blog/2017/12/us-economic-outlook-december-2017.aspx
https://www.corelogic.com/blog/2017/12/us-economic-outlook-december-2017.aspx
https://www.corelogic.com/blog/2018/08/annual-gain-for-us-homebuyers-typical-mortgage-payment-double-the-median-sale-prices-increase.aspx
https://www.corelogic.com/blog/2018/08/annual-gain-for-us-homebuyers-typical-mortgage-payment-double-the-median-sale-prices-increase.aspx
https://www.corelogic.com/blog/2018/08/annual-gain-for-us-homebuyers-typical-mortgage-payment-double-the-median-sale-prices-increase.aspx
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Continued on page 6

Housing Supply and Prices for Amazon HQ2 
Finalist Cities
 

By Shu Chen

FIGURE 1. MONTHS SUPPLY
August 2018
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Source: CoreLogic, MIBOR REALTOR® ASSOCIATION, GREATER NASHVILLE REALTORS®

FIGURE 2. HOME PRICE APPRECIATION AND MEDIAN HOME PRICE IN AUGUST 2018
Year-over-year  Home Price Growth Median Home Price
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There’s been endless analysis, comparisons and 
speculation ever since Amazon announced 
this January that it was considering 20 finalist 
cities for its second U.S. headquarters—a so-
called HQ2 competition. In July, six economists 
and analysts from CoreLogic’s Office of the 
Chief Economist each picked a city from 
that finalist list and discussed why it might win 
the HQ2 competition. They are Washington 
D.C., Chicago, Dallas, Pittsburgh, Los 
Angeles and Atlanta.

Amazon says its new headquarters will 
accommodate 50,000 employees, who will 
swell the ranks of homeowners and tenants in 
the region. So, is there an adequate housing 
supply in the finalist cities? How affordable 
are these locations, and what might happen 
to the housing market of the city that wins 
the HQ2 competition? Using CoreLogic data, 
we can see how the housing markets in 
these cities stack up. 

Among the 20 markets1, supply is lowest 
in Denver and highest in Miami (Figure 1). 
Denver had the lowest months’ supply of 
2.4 months in August, only two thirds of the 
national2 level and 0.3 months less than 
in Amazon’s hometown Seattle. Median 
days-on-market in Denver was only 12 days 
in August, about a quarter of the national 
level. On the other hand, Miami, which is 
oversupplied with luxury condos, had the 
highest months’ supply of 9.2 in August, 
almost four times the months’ supply in 
Seattle, and the median days-on-market in 
Miami was almost double the national level. 

The months’ supply in a market impacts 
home prices. CoreLogic MLS data shows that 
buyers aren’t able to negotiate much of a 
price discount relative to the initial list price 
in cities with a very low supply. While there 
is not much difference in the months’ supply 

in most of the finalist cities, the average 
discount from the initial asking price varies 
a lot. Among finalist cities, Miami’s average 
discount in August was highest at 7.5 percent, 
followed by Philadelphia with a 5.3 percent 
discount. However, in Los Angeles and 
Raleigh, the average price discount was only 
0.8 and 1 percent, respectively. On average 
in August buyers didn’t pay a premium over 
the initial asking price in any of the cities.

Meanwhile, home prices and price growth 
are very different among these candidate 

Shu Chen
Principal, Economist, Office of 
the Chief Economist

Shu Chen holds the title principal, economist for the 
CoreLogic information solutions group. In this role, she 
is part of the Office of the Chief Economist working 
with senior economists to provide insights for the Home 
Price Index, foreclosure reports and she regularly 
performs analysis of the home value equity report.
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“Amazon says its new 
headquarters will 
accommodate 50,000 
employees, who will 
swell the ranks of 
homeowners and 
tenants in the region.”

Housing Supply  continued from page 5

1 Toronto and Pittsburgh do not have months’ supply or days on 

market due to limited MLS coverage. Indianapolis and Nashville’s 

data are from MIBOR REALTOR® ASSOCIATION and GREATER 

NASHVILLE REALTORS®. Washington DC and Northern Virginia are 

combined into Washington DC Metro.
2 U.S. months’ supply and days-on-market are aggregated from 

240 CBSAs.
3 Toronto median home price and home price growth data 

are from The Canadian Real Estate Association, adjusted with 

exchange rate 1.3 CAD per USD in August 2018 from U.S. Board of 

Governors of the Federal Reserve System

TABLE 1. MONTHS’ SUPPLY, MEDIAN DAYS ON MARKET
Average Price Change in August 2018

Source: CoreLogic

Metro Months' Supply Median Days on Market
Average Price Change  
(Close Price - List Price)

Atlanta, GA 3.8 19 −4.4%

Austin, TX 3.4 57 −3.9%

Boston, MA 2.4 71 −1.6%

Chicago, IL 4.4 24 −5.2%

Columbus, OH 2.4 16 −2.9%

Dallas, TX 3.4 33 −2.9%

Denver, CO 2.4 12 −1.4%

Indianapolis, IN 2.6 32 −4.1%

Los Angeles, CA 4.2 26 −0.8%

Miami, FL 9.2 94 −7.5%

Montgomery County, MD 3.1 68 −3.7%

New York City, NY 5 35 −1.1%

Newark, NJ 3.6 57 −4.8%

Philadelphia, PA 3.8 67 −5.3%

Raleigh, NC 2.4 56 −1.0%

Seattle 2.7 46 1.8%

Washington D.C. 3 18 −2.3%

cities (Figure 2). Toronto3 and Los Angeles are 
the only two cities that had higher median 
home prices than Seattle in August. While 
Philadelphia’s median home price was below 
the national level and less than half of the 
median home price in Seattle, the year-over-
year home price growth in August was the 
highest among the finalists.

Looking back at the housing market in 
Amazon’s current headquarter in Seattle, 
home prices and rents have appreciated 
81 percent and 58 percent, respectively, 
since January 2010, while the employee 

number in Seattle alone increased from 
5,000 in 2010 to more than 40,000 in 2018. 
The cumulative home price and rent 
growth are more than the national level 
of 49 percent and 35 percent. Seattle’s 
average months’ supply in 2018 is only 
20 percent of the average in 2010. Although 
Amazon wasn’t the only contributor to 
Seattle’s housing boom, it’s not surprising 
that these candidate cities are competing 
with attractive incentives to host Amazon’s 
second headquarters. With the end of 
the year approaching, let’s see which city 
the winner will be. ■
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Mortgage Credit  continued from page 2

U.S. Economic Outlook  continued from page 1

In the News

Bloomberg – October 26, 2018 
Boise and Reno capitalize on the 
California real estate exodus 
In Nevada, where Californians make up the largest 

share of arrivals, prices jumped 13 percent in August, 

the biggest increase for any state, according to data 

from CoreLogic, Inc. 

Bloomberg – October 26, 2018
Why housing is tanking in the Northeast
The SALT effect seems to be showing up in prices as 

well, with the New York area (which includes suburban 

counties in Connecticut, New Jersey and Pennsylvania) 

the worst performer this year to date among the 

20 metro areas tracked by S&P CoreLogic Case-

Shiller Home Price Indices.

New York Times – October 25, 2018
There Is a Silver Lining for Losers of 
Amazon’s HQ2 Competition
Home prices in Seattle have risen faster than anywhere 

in the United States except San Francisco since the 

Standard & Poor’s CoreLogic Case-Shiller home price 

indexes began tracking real estate values 18 years ago.

Builder Magazine – October 25, 2018
Builders Got Bad News on National Orders 
Data: Now What?
For those would-be customers of yours, calculating their 

prospective monthly payment at a time interest rates 

are going up can’t be anything but painful. CoreLogic 

research analyst Andrew LePage recently reviewed: 

Homebuyers’ “Typical Mortgage Payment” Rising at 

Twice the Rate of Prices.

DSNews – October 25, 2018
A Way Amidst the Wildfires
CoreLogic gave a statistical perspective on the fires, 

showing how even though the amount of acreage 

destroyed in fires has increased in relation to the 

number of overall fires started.

Bankrate – October 24, 2018
Getting a mortgage is now easier, but it 
could backfire
The share of new, conventional conforming home-loans 

with a DTI ratio above 45 percent spiked after Fannie 

Mae raised its DTI limit, according to research from 

CoreLogic. 

Methodology

The analysis used the FHFA Low-Income 
Areas File for each year, 2012–2018. The 2012 
Low-Income Areas File was also used for the 
public record analysis prior to 2012. Because 
the Low-Income Areas Files for 2012–2018 
use 2010 census tract geography, and the 
HMDA began to require 2010 census tract 
geography for the 2012 reporting year, a 
comparison with HMDA data prior to 2012 
would not be comparable. The public 
records and HMDA analytic population 
was all first-lien, home-purchase loans, 
including conventional, FHA, VA and RHS 
loans. Analysis of 2017 HMDA data used 

the dynamic loan application register files, 
accessed on September 17, 2018. ■

FIGURE 3. AVERAGE CREDIT SCORES OF HOMEBUYERS WITH NEW CONVENTIONAL AND FHA 
HOME-PURCHASE LOANS
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Source: CoreLogic TrueStandings Servicing

1 A low-income census tract is a census tract in which the median 

income does not exceed 80 percent of the area median income. 

The FHFA defines “minority census tract” as any census tract that 

has a minority population of at least 30 percent and a median 

income of less than 100 percent of the area median income. See 

https://www.fhfa.gov/DataTools/Downloads/Pages/Underserved-

Areas-Data.aspx.
2 Analysis of the HMDA data is shown beginning 2012 because 

data for 2009–2011 use 2000 census tract boundaries and are 

not comparable to 2010 census tract geography. The CoreLogic 

public record analysis uses 2010 census tracts for all years.

Historically, FHA has played a key role in 
opening access to credit. The average credit 
score for homebuyers with FHA loans has 
been lower than for buyers with conventional 
loans (Figure 3). Since Q2 2011, the average 
credit score of homebuyers with FHA loans 
has declined steadily (709 in Q1 2011 to 681 
in Q2 2018) making loans more accessible 
to borrowers with moderate credit history. 
However, the average credit score of 
homebuyers with a conventional loan has 
been relatively unchanged and remained 
in a range of 758–763 since 2009. Looking at 

the high-risk tail, the share of borrowers with a 
credit score less than 640 is just 1 percent for 
conventional loans compared with 18 percent 
for FHA loans originated in Q2 2018.

Though both DTI and LTV standards have been 
relaxed since 2015, there has been no easing 
in credit score standards. In fact, the average 
credit scores for both FHA and conventional 
loans were much higher in Q2 2018 than the 
pre-crises level. High credit score standards 
and full documentation help offset the added 
risk from high LTV/DTI loans in Q2 2018. ■

https://www.msn.com/en-us/news/other/boise-and-reno-capitalize-on-the-california-real-estate-exodus/ar-BBOMoSC
http://www.seacoastonline.com/homes/20181026/why-housing-is-tanking-in-northeast
https://www.nytimes.com/2018/10/25/business/dealbook/amazon-hq2-losers.html
https://www.builderonline.com/money/economics/builders-got-bad-news-on-national-orders-data-now-what_o
https://www.corelogic.com/blog/2018/10/homebuyers-typical-mortgage-payment-rising-at-twice-the-rate-of-prices.aspx
https://www.corelogic.com/blog/2018/10/homebuyers-typical-mortgage-payment-rising-at-twice-the-rate-of-prices.aspx
https://dsnews.com/daily-dose/10-25-2018/a-way-amidst-the-wildfires
https://www.bankrate.com/mortgages/getting-a-mortgage-is-now-easier-but-it-could-backfire/
https://www.fhfa.gov/DataTools/Downloads/Pages/Underserved-Areas-Data.aspx
https://www.fhfa.gov/DataTools/Downloads/Pages/Underserved-Areas-Data.aspx
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“The rise in mortgage 
rates this summer to 
their highest level 
in seven years has 
made it more difficult 
for potential buyers 
to afford a home. 
The slackening in 
demand is reflected 
in the slowing of 
national appreciation, 
as illustrated in the 
CoreLogic Home 
Price Index. National 
appreciation in August 
was the slowest in 
nearly two years, and 
we expect appreciation 
to slow further in the 
coming year.” 

Dr. Frank Nothaft,  

chief economist for CoreLogic

Home Price Index State-Level Detail — Combined Single Family Including Distressed 
August 2018

State
Month-Over-Month 

Percent Change
Year-Over-Year  
Percent Change

Forecasted  
Month-Over-Month 

Percent Change

Forecasted  
Year-Over-Year  
Percent Change

Alabama 0.1% 3.7% 0.3% 5.2%
Alaska 0.8% 1.8% 0.6% 5.9%

Arizona 0.5% 7.3% 0.4% 6.0%
Arkansas 0.7% 3.4% 0.2% 4.6%

California −0.1% 7.5% 0.3% 8.1%
Colorado 0.3% 7.7% 0.4% 4.9%

Connecticut 0.3% 1.8% 0.3% 6.9%
Delaware 0.2% 2.5% 0.3% 4.6%

District of Columbia −0.1% 1.8% 0.2% 4.4%
Florida 0.4% 5.8% 0.4% 6.9%

Georgia 0.6% 6.5% 0.3% 5.1%
Hawaii −0.1% 5.2% 0.3% 6.3%
Idaho 0.6% 12.2% 0.4% 3.1%
Illinois 0.3% 3.2% 0.3% 6.1%

Indiana 0.2% 7.0% 0.3% 5.8%
Iowa 0.3% 2.9% 0.3% 5.3%

Kansas 0.0% 5.6% 0.2% 4.8%
Kentucky 0.3% 4.5% 0.3% 4.9%
Louisiana 0.2% 1.4% 0.2% 3.1%

Maine 0.5% 3.5% 0.6% 7.4%
Maryland −0.2% 2.6% 0.2% 4.5%

Massachusetts 0.0% 5.5% 0.3% 6.1%
Michigan 0.4% 6.9% 0.5% 6.9%

Minnesota 0.2% 6.0% 0.3% 4.8%
Mississippi −0.9% 3.4% 0.2% 4.4%

Missouri 0.4% 6.1% 0.3% 5.2%
Montana −0.1% 4.2% 0.0% 3.4%
Nebraska 0.2% 5.4% 0.3% 4.6%

Nevada 1.0% 13.0% 0.6% 8.3%
New Hampshire 0.2% 5.1% 0.4% 6.8%

New Jersey −0.2% 2.1% 0.4% 6.1%
New Mexico −1.0% 3.7% −0.1% 3.8%

New York 2.2% 4.3% 0.5% 5.6%
North Carolina 0.3% 4.8% 0.3% 4.9%
North Dakota −0.3% −1.0% 0.3% 4.6%

Ohio 0.4% 6.6% 0.3% 5.3%
Oklahoma 0.1% 2.3% 0.2% 3.8%

Oregon 0.2% 6.3% 0.4% 7.2%
Pennsylvania −0.2% 3.6% 0.2% 5.6%
Rhode Island 1.0% 6.9% 0.5% 5.7%

South Carolina 0.3% 5.0% 0.3% 5.6%
South Dakota 0.5% 3.8% 0.3% 4.1%

Tennessee 0.8% 7.0% 0.3% 4.6%
Texas −0.1% 5.1% 0.1% 2.3%
Utah 0.7% 8.9% 0.4% 4.8%

Vermont 0.0% 2.6% 0.1% 5.3%
Virginia −0.1% 2.5% 0.3% 5.1%

Washington −0.5% 9.2% 0.0% 5.0%
West Virginia 0.5% 7.0% 0.5% 5.7%

Wisconsin 0.2% 5.6% 0.3% 5.2%
Wyoming −0.3% 1.9% 0.6% 4.1%

Source: CoreLogic August 2018

10 Largest CBSA — Loan Performance Insights Report July 2018

CBSA

30 Days or More 
Delinquency Rate 

July 2018 (%)

Serious  
Delinquency Rate 

July 2018 (%)
Foreclosure Rate 

July 2018 (%)

30 Days or More 
Delinquent Rate 

July 2017 (%)

Serious  
Delinquency Rate 

July 2017 (%)
Foreclosure Rate 

July 2017 (%)

Boston-Cambridge-Newton MA-NH  3.2  1.1  0.4  3.7  1.5  0.6 

Chicago-Naperville-Elgin IL-IN-WI  4.3  1.8  0.7  5.1  2.4  1.0 

Denver-Aurora-Lakewood CO  1.8  0.4  0.1  2.0  0.6  0.1 

Houston-The Woodlands-Sugar Land TX  5.8  2.7 0.4  5.5  1.8 0.4 

Las Vegas-Henderson-Paradise NV  3.8  1.8  0.7  4.6  2.5  0.9 

Los Angeles-Long Beach-Anaheim CA  2.5  0.8  0.2  2.9  1.0  0.3 

Miami-Fort Lauderdale-West Palm Beach FL  6.5  3.7  1.0  6.3  3.1  1.4 

New York-Newark-Jersey City NY-NJ-PA  5.6  3.0  1.5  6.9  4.1  2.1 

San Francisco-Oakland-Hayward CA  1.5  0.4  0.1  1.8  0.6  0.2 

Washington-Arlington-Alexandria DC-VA-MD-WV  3.5  1.3  0.4  4.1  1.7  0.6

Source: CoreLogic July 2018
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OVERVIEW OF LOAN PERFORMANCE
National Delinquency Rates

Source: CoreLogic July 2018
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“Despite an overall sunny picture of delinquencies, weather-driven hotspots dot the 
country. We expect higher delinquency rates in the mid-Atlantic region later this 
year due to Hurricane Florence, which impacted nearly half a million homes in North 
Carolina alone. We also see increases in serious delinquency rates in Florida and Texas 
reflecting the damage of Hurricanes Harvey and Irma. In addition, Hawaii will likely 
experience an increase in delinquency rates as a result of Hurricane Lane and the 
eruption of Kilauea.” 

Frank Martell,  

president and CEO of CoreLogic
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CORELOGIC HPI® MARKET CONDITION OVERVIEW
August 2018

Source: CoreLogic 
 CoreLogic HPI Single Family Combined Tier, data through August 2018. 
 CoreLogic HPI Forecasts Single Family Combined Tier, starting in September 2018.
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CORELOGIC HPI® MARKET CONDITION OVERVIEW
August 2023 Forecast

Source: CoreLogic 
 CoreLogic HPI Single Family Combined Tier, data through August 2018. 
 CoreLogic HPI Forecasts Single Family Combined Tier, starting in September 2018.
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Variable Descriptions

Variable Definition

Total Sales The total number of all home-sale transactions during the month.

Total Sales 12-Month sum The total number of all home-sale transactions for the last 12 months.

Total Sales YoY Change  
12-Month sum

Percentage increase or decrease in current 12 months of total sales over the prior 12 months of total 
sales

New Home Sales The total number of newly constructed residentail housing units sold during the month.

New Home Sales  
Median Price The median price for newly constructed residential housing units during the month.

Existing Home Sales The number of previously constucted homes that were sold to an unaffiliated third party. DOES NOT 
INCLUDE REO AND SHORT SALES.

REO Sales Number of bank owned properties that were sold to an unaffiliated third party. 

REO Sales Share The number of REO Sales in a given month divided by total sales.

REO Price Discount The average price of a REO divided by the average price of an existing-home sale.

REO Pct The count of loans in REO as a percentage of the overall count of loans for the reporting period.

Short Sales The number of short sales. A short sale is a sale of real estate in which the sale proceeds fall short of 
the balance owed on the property's loan.

Short Sales Share The number of Short Sales in a given month divided by total sales.

Short Sale Price Discount The average price of a Short Sale divided by the average price of an existing-home sale.

Short Sale Pct The count of loans in Short Sale as a percentage of the overall count of loans for the month.

Distressed Sales Share The percentage of the total sales that were a distressed sale (REO or short sale).

Distressed Sales Share  
(sales 12-Month sum)

The sum of the REO Sales 12-month sum and the Short Sales 12-month sum divided by the total sales 
12-month sum.

HPI MoM Percent increase or decrease in HPI single family combined series over a month ago.

HPI YoY Percent increase or decrease in HPI single family combined series over a year ago.

HPI MoM Excluding 
Distressed

Percent increase or decrease in HPI single family combined excluding distressed series over a month 
ago.

HPI YoY Excluding Distressed Percent increase or decrease in HPI single family combined excluding distressed series over a year 
ago.

HPI Percent Change  
from Peak

Percent increase or decrease in HPI single family combined series from the respective peak value 
in the index.

90 Days + DQ Pct The percentage of the overall loan count that are 90 or more days delinquent as of the reporting 
period. This percentage includes loans that are in foreclosure or REO.

Stock of 90+ Delinquencies 
YoY Chg Percent change year-over-year of the number of 90+ day delinquencies in the current month.

Foreclosure Pct The percentage of the overall loan count that is currently in foreclosure as of the reporting period.

Percent Change Stock of 
Foreclosures from Peak

Percent increase or decrease in the number of foreclosures from the respective peak number of 
foreclosures.

Pre-foreclosure Filings The number of mortgages where the lender has initiated foreclosure proceedings and it has been 
made known through public notice (NOD).  

Completed Foreclosures
A completed foreclosure occurs when a property is auctioned and results in either the purchase of 
the home at auction or the property is taken by the lender as part of their Real Estate Owned (REO) 
inventory. 

Negative Equity Share The percentage of mortgages in negative equity. The denominator for the negative equity percent 
is based on the number of mortgages from the public record.

Negative Equity

The number of mortgages in negative equity. Negative equity is calculated as the difference 
between the current value of the property and the origination value of the mortgage. If the 
mortgage debt is greater than the current value, the property is considered to be in a negative 
equity position.  We estimate current UPB value, not origination value. 

Months' Supply of Distressed 
Homes  
(total sales 12-Month avg)

The months it would take to sell off all homes currently in distress of 90 days delinquency or greater 
based on the current sales pace.

Price/Income Ratio CoreLogic HPI™ divided by Nominal Personal Income provided by the Bureau of Economic Analysis 
and indexed to January 1976. 

Conforming Prime Serious 
Delinquency Rate

The rate serious delinquency mortgages which are within the legislated purchase limits of Fannie 
Mae and Freddie Mac. The conforming limits are legislated by the Federal Housing Finance Agency 
(FHFA).

Jumbo Prime Serious 
Delinquency Rate

The rate serious delinquency mortgages which are larger than the legislated purchase limits of 
Fannie Mae and Freddie Mac. The conforming limits are legislated by the Federal Housing Finance 
Agency (FHFA).
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MORE INSIGHTS

The CoreLogic Insights Blog 

(corelogic.com/blog) provides an 

expanded perspective on housing 

economies and property markets, 

including policy, trends, regulation 

and compliance. Please visit the blog 

for timely analysis, thought-provoking 

data visualizations and unique 

commentary from our team  

in the Office of the Chief Economist.

CoreLogic CoreLogic Econ

CoreLogic Insights – On The Go. 
Download our free App now:

http://www.corelogic.com
mailto:newsmedia%40corelogic.com?subject=
mailto:newsmedia%40corelogic.com?subject=
http://www.corelogic.com/blog
http://www.corelogic.com/blog
http://www.linkedin.com/company/corelogic
http://www.facebook.com/CoreLogic
https://plus.google.com/114618839782139347829/posts
https://twitter.com/corelogicecon
https://twitter.com/corelogicinc
http://www.corelogic.com/landing-pages/insightsapp.aspx
https://play.google.com/store/apps/details?id=com.corelogic.insights
https://itunes.apple.com/us/app/insights-app/id1049773479?mt=8
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